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Eight tricks to give your house curb appeal
By Dana Dratch 

In the home-selling market, 
curb appeal is better than cash. 
If  you can get buyers through 
the front door, you’ve passed 
the first hurdle in selling your 
home.

“If  they don’t like what they 
see outside, they’ll never walk 
inside,” said Michael Love, 
president of  Interior Options 
Inc., a New York interior design 
firm.

Curb appeal can often mean 
the difference between a house 
sitting for months or selling in 
a few weeks.

“Our region is still trying 
to get out of  the economic dol-
drums -- we have many homes on 
the market,” says Scott Griffith, 
president of  ERA Griffith Re-
alty in Brighton, Mich. “Curb 
appeal is going to be a big issue. 
With more homes competing for 
your eye, the home with curb ap-
peal has the advantage.”

And the view from the street 
can net you more traffic than 
you might think. Seventy-four 
percent of  all home buyers use 

the Internet to shop for a new 
home, according to 2004 figures 
from the National Association 
of  Realtors.

“The first impression is key,” 
says Dan Lee, vice president of  
First Weber Group Inc. in Madi-
son, Wisc. “People shopping on 
the Internet give it one look. If  
they don’t like what they see, 
that’s it.”

Want to improve the view 
from the other side of  the curb? 
Here are a few tips:

• Look at the big picture. 
Some things should go without 
saying. But the truth is that after 
you’ve lived with fading trim 
-- or that shutter that hangs at a 
jaunty angle -- for a year or two, 
you probably don’t even see it 
anymore. 

“People are not going to look 
at it the same way you will,” says 
Myra Zollinger, an owner/bro-
ker with Coldwell Banker Realty 
Center in Chapel Hill.

Ask your real estate agent or 
a trusted friend to look at the 
front of  your home with a new 
set of  eyes. Would they be inter-
ested in the home if  they didn’t 

know you? If  not, what are the 
turn-offs?

Always do the obvious: keep 
the lawn mowed and the gut-
ters clear. Trim the bushes, get 
rid of  any dead branches and 
fix anything that’s hanging or 
broken. Keep outdoor lights on 
in the evening and in good work-
ing order, the better to show off  
your house.

• Shine. Got a brass door-
knob? Make it shine. If  you have 
wrought iron, clean it or paint 
it. Wash the windows so that 
they gleam. “It looks cared for,” 
says Love.

• Fit into the community. If  
there are tons of  kids in the 
neighborhood, it’s OK to have a 
bike in the yard, says Griffith. 
Not so if  your neighborhood 
is mostly retirees. Keep your 
audience in mind as you show 
your house.

• Use flowers. If  you have 
room, go for the traditional two 
large planters -- one on either 
side of  the door or walkway, says 
Love. Fill them to overflowing 
with flowers if  it’s spring or 
summer or evergreens in the 
cooler months, she says.

This will create a focal point, 
forcing home buyers to focus on 

one area rather than the whole 
home at once, says Love.

Consider hanging a colorful 
flag out front, says Richard F. 
Gaylord, a Realtor with RE/
MAX Real Estate Specialists In 
Long Beach, Calif.

Or put a seasonal wreath on 
the door. “You want it to say, 
‘Yes, you’re welcome, come on 
in,’” says Joan Isgro-Grant, a 
Realtor with Weichert Realtors 
in Kingston, N.Y.
Please see Tricks page 3
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Studio toScano ShowcaSe

Hills Heating and Air Condi-
tioning is featuring a new manu-
facturer of  fireplace, fireplace 
inserts and stoves: Kozy Heat.   

They offer a complete line 
of  gas & wood fireplaces, along 
with the unique corn/pellet 
stove-’olivia.’ The “Olivia” is de-
signed to burn Corn, Wood Pel-
lets or a combination of  both. 

The Olivia combines a large 
heating capacity (95 pound hop-
per) with easy maintenance 
and elegant looks, making it 
an attractive source of  home 

comfort. 
With its electronic ignition, 

digital control board that folds 
discretely out of  view and 
friendly ash-drop system, the 
Olivia is extremely easy to op-
erate. See this energy saving 
corn/pellet stove  at the Grand 
Opening of  the

New showroom at Hill’s Bald-
winsville location, 7852 W. River 
Road, Sept. 14 to 17. 

For more information, visit 
HillsHeatingandAir.com or call 
them at 638-2945.

Hills Heating now features 
kozy Heat

• Apply pressure. If  the exte-
rior needs a fresh look, consider 
getting it pressure washed. 

• Get an edge. Want the look 
of  a manicured yard? Put some 
fresh mulch or bedding mate-
rial around the plants in the 
yard and use a hoe to make the 
edges of  the bedding sharp, says 
Love.

7. Paint. Want to make the 
house look great without paint-
ing the whole thing? Just paint 
the trim and the front door.

Or paint the shutters a color. 
“It really catches [the] eye,” says 
Love.

And since the porch frames 
the front door and is the first 
part of  the house buyers will 
actually visit, make sure it looks 
freshly painted. “If  you have a 
porch that doesn’t look fresh, 
you’ll notice that more than the 
siding,” she says.

If  it needs it, paint the whole 
house. The outlay will be well 
worth the money if  you get a 
clean looking home that moves 
fast.

8. Invest in landscaping. If  
you have just a little money to 
spend, consider landscaping. “A 
landscaped front yard is a good 
jump on selling your home,” 
says Dick Koestner, a partner 
in Koestner McGivern & Associ-
ates in Davenport, Iowa.

If  you have a small yard, 
“plant it with flowers and green-
ery,” says Gaylord.

Dana Dratch is a freelance 
writer based in Atlanta.

For more information visit 
bankrate.com.

Tricks

From page 2

Inexpensive ways to 
get what you want

Whether you simply want 
your home to look its smartest 
or you’re thinking about put-
ting it on the market in a year 
or two, these quick, inexpensive 
changes will help you have what 
you want: the best house on the 
block.

1. Get a new door. “The front 
door is the most telling detail 
of  your house,” says Alan Han-
bury, Jr., former chairman of  
the Remodelors Council of  the 
National Association of  Home 
Builders. You can give your 
home’s entryway an instant 
lift by choosing custom colors, 
handsome woods or cut-glass 
storm doors.

2. Think shutters. “If  you have 
an older house, this is one way to 
add character without spending 
a lot,” says Rocco P. Orlando, Jr., 
an architect in Ridgewood, New 
Jersey. You can hunt for them 
in antique shops or order them 
from a home store. Shutters are 
also a good place to add vibrant 
accent colors.

3. Accessorize. Brass knock-
ers, mailboxes and lanterns are 

small investments that make 
your house look great, says 
Tim Carter, a syndicated home-
improvement columnist. Since 
accents can lose their shine, 
choose tarnish-free pieces. 
House numbers, kickplates, 
and doorbell buttons are also 
available.

4. Spruce up the grounds. 
Trim shrubs so that doors and 
windows aren’t hidden. Fill 
window boxes with vines, gera-
niums, and ornamental grasses 
or plant tried-and-true peren-
nials like climbing hydrangea. 
The garden should complement 
the style of  the house. Skip the 
old-fashioned flowering plants 
and select carefully trimmed 
spruces or spiral topiaries.

5. Paint it right. Traditional 
colors are big right now, says 
John Crosby Freeman, a color 
and design consultant. Since the 
average cost to paint a two-story 
home is more than $8,000, don’t 
rush your decision. Check out 
homes you like in your area and 
ask the owners for the names of  
the paint colors they used.
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Quick, easy projects to 
upgrade your home and yard

By sTeve Willson

1. Isn’t the driveway blacktop 
supposed to be, you know, black? 
“A significant portion of  what 
people see from the road is the 
driveway,” says Gordon Blickle, 
director of  marketing at Gard-
ner-Gibson, a roof  and driveway 
products manufacturer. 

So if  yours is gray and weath-
ered, recoat it with asphalt 
sealer. Start by thoroughly 
cleaning the surface with a pres-
sure washer and letting it dry 
completely. Then use a sealer 
applicator with a squeegee on 
one side and a brush on the 
other to spread and smooth the 
mixture. 

2. Has anyone seen the side-
walk lately? It’s there, all right. 
You just have to look under the 
grass and weeds. When walks 
and driveways lose their edge, 
creating a first impression of  

casual (if  not criminal) neglect, 
it’s time to haul out the hand 
edger, power edger or a string 
trimmer to cut back the grass. 
As Ashton Ritchie, an agrono-
mist with Scotts Co., notes, 
“The manicured look you get 
from edging a thick, green lawn 
provides a pleasing transition 
between grass and pavement.” 

3. That sloping lawn is really 
going downhill fast. If  maintain-
ing a lush lawn on a steep bank 
stopped being worth it years 
ago, don’t keep fighting that 
losing battle. Replace the grass 
with ground cover that stabi-
lizes the soil in steep areas and 
eliminates the need for mow-
ing altogether. “Evenly space 
the plants, though they may 
be too far apart [for complete 
coverage], and apply mulch in 
between,” says Dan Gill, a horti-
culturist at the Louisiana State 
Agricultural Center. When your 

budget allows, he says, “pur-
chase more plants and put them 
evenly among the originals.” 

4. Hard to believe, but there 
used to be a house behind those 
shrubs. Really. Severely over-
grown shrubs not only destroy 
the architectural lines of  your 
house, they make the neighbors 
wonder what you’ve got to hide. 
Arborist Melinda Myers, host of  
the PBS show “Great Lakes Gar-
dener,” says, “Short term, you 
need to do some severe pruning 
to get the plant back in line. For 
the long term, regular pruning 
will minimize your workload 
and the stress on the plant.”

5. Shade is nice. Bare dirt 
under the trees isn’t. Deal with 
collateral canopy damage by 
installing short retaining walls 
of  cast concrete blocks to cre-
ate planters. (They also help to 
define flower-beds elsewhere in 
Please see Projects page 5

Proshop with all the tools and supplies for any wood floor installation.
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the yard.) According to Karen 
Nelson, of  Versa-Lok Retaining 
Wall Systems, “Concrete blocks 
are durable, environmentally 
safe, and don’t need a rigid foot-
ing installed below the frost 
line.” 

6. The planting beds next 
to the house should sue for 
abandonment. That’s probably 
because they take so much time 
to weed and water properly. If  
you want to make them easier 
to maintain, lay in some mulch, 
which holds in moisture and 
prevents weed growth. “There 
are two dimensions to mulch,” 
says George Ball, president of  
W. Atlee Burpee & Co. 

7. You can see the outline 
of  Connecticut in that stain 
beneath the gutters. To find the 
culprit, look no further than 
clogged gutters, which cause 
water to spill out and stain the 
siding. Remove debris--leaves, 
twigs, pine needles, mud, gum 
wrappers, dandelion fuzz--at 
least three times a year. 

“Bring an old 5-gal. drywall 
bucket up the ladder with you,” 
says home improvement expert 
and author Katie Hamilton. 
“Hang the bucket from the 
ladder using a painter’s hook 
[a swiveling hook on a chain 
that’s available at paint stores]. 
This way you can clean with 
both hands and make the job go 
faster.” 

8. Didn’t some poet say good 
fences make good neighbors? 
Even better are natural pri-

vacy screens that transform 
too-wide-open spaces into out-
door living rooms. “There are 
many cultivars that are ideal 
for creating privacy,” says Jim 
Skiera, executive director of  the 
International Society of  Arbo-
riculture. Different types have 
different soil requirements. But 
generally all are planted the 
same way. Dig the hole twice the 
diameter of  the root ball and 
deep enough so the top of  the 
ball ends up just above the sur-
rounding grade. Put the ball in 
the hole, fill the space with soil 
you removed, mulch around the 
trunk, and water heavily. 

9. Such a handsome young 
place; it’s a shame about the 
lawn-pattern baldness. To thick-
en the turf, over-seed your lawn 
by planting new grass without 
tearing up the old. According 
to Joe Provey, a PM contribu-
tor and co-author of  the book 
Better Lawns, “The best time to 
overseed in the North is in the 
late summer or early fall. In the 
South, spring or early summer 
is better.” 

10. Look how many people 
have written “wash me” on that 
dingy siding. Clean away the 
crud with a pressure washer. 
Start at the bottom and work 
up. When you get to the top, 
rinse down to the bottom. These 
washers are standard rental 
items, but many people prefer 
to buy one. “Homeowners can 
find electric pressure wash-
ers starting at about $90 and 

heavier gasoline versions for 
under $200,” says Dave Moore 
of  Campbell Hausfeld Powered 
Products. Most machines come 
with a nozzle that adjusts the 
flow of  water from an intense 
pencil-thin stream to a broad 
fan. 

11. Does everybody have to 
kick the front door when they 
come in? Sounds like the grand 
entrance to your pleasure dome 
could use a facelift, and it’s 
the kind of  makeover that can 
instantly upgrade your entire 
home. “Consider it a good op-
portunity to improve the look 
of  your house,” says Cameron 
Snyder of  Andersen Windows, 
“not just as another chore that 
needs to be done.” The easiest 
approach is to change only the 
door. 

12. Aside from those peeling 
spots, the paint looks just fine. 
According to John Stauffer, 
technical director at The Rohm 
and Haas Paint Quality Insti-
tute, homeowners should an-
swer a simple question before 
touching up a patchy paint job: 
“Why is the paint failing?” The 
most likely reasons: moisture 
intrusion, broken caulking and 
faulty flashing. Once you’ve 
addressed the underlying prob-
lem, scrape off  the loose paint, 
prime and then paint with a 
finish coat. 

13. With all those cracks, it 
looks like this sidewalk was 
built on a fault line. And those 
fissures are getting bigger all 

the time. By repairing cracks 
when they are small, you can 
prevent the erosion and the 
freeze-and-thaw damage that 
will ruin your walks in the fu-
ture. For cracks that are 1/2 in. 
wide or less, Terry Collins, of  
the Portland Cement Associa-
tion, recommends filling them 
to within 1/2 in. of  the top with 
pieces of  foam plumbing pipe 
insulation. Cover this with a 
polyurethane compound, trow-
eled flush to the surrounding 
walk surfaces. 

14. The deck is starting to 
look exactly like something 
that’s been left outside in the 
weather, year after year. If  so, 
you’d better add refinishing the 
deck to your checklist. Start by 
removing the old finish with 

a deck stripper and pressure 
washer. Then, scrub the surface 
with a deck-cleaning solution, 
and rinse. Do a thorough job. 

15. If  that rickety shed falls 
over when no one’s home, will 
it still make a sound? No need 
to wrestle with such vexing 
philosophical questions. In-
stead, stop thinking of  your 
storage shed as a dumpster 
for excess trash and junk and 
start thinking of  it as a promi-
nent landscape feature. “When 
you’re fixing up the outside 
of  the house, don’t forget out-
buildings like a storage shed,” 
says Joe Truini, PM contribu-
tor and author of  Building A 
Shed. “One that’s in poor shape 
can really detract from the look 
of  your property.” 

ProjecTs

micHael Heiko
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Syracuse has a ReStore in Syracuse
Syracuse has a ReStore…lo-

cated on 308 Otisco Street, on 
the Near Westside of  the City of  
Syracuse. The Syracuse ReStore 
is based on a model of  more 
than 65 successful stores across 
the country. Syracuse Habitat 
for Humanity, Inc.’s recycling 
store is a self-sustaining fund-
ing source to Syracuse Habitat 
for Humanity, Inc’s mission to 
eliminate substandard housing. 
All the proceeds from the store 
go into building more houses. 
The third benefit of  the ReStore 
is the recycling of  surplus new 
and used building and home 
improvement materials.

Our ReStore started in 2004 
with money from the Commu-
nity Foundation the store is now 
generating enough money to 
sustain itself. The Community 
Foundation stepped up again 
and provided the funds to pur-
chase a new truck. The truck is 

used to pick up materials from 
homeowner donors, contractors 
and other businesses in the area 
that donate their surplus or gen-
tly used building materials or 
home improvement supplies.

Syracuse Habitat for Human-
ity, Inc. is celebrating its 21st 
year of  building and renovating 
homes for over 50 families. Habi-
tat for Humanity is a non-profit 
non-denominational Christian 
organization dedicated to pro-
viding simple, decent homes 
to low-income families and to 
improving the conditions in 
which they live. We partner with 
families to five them a hand up 
– not a hand out. Each family 
works 300 sweat equity hours 
on their home or someone else’s, 
they also work in the office or 
ReStore. They purchase the 
house with a 20-year, zero in-
terest loan. Syracuse Habitat 
holds the mortgage and es-

crows the taxes and insurance 
for the homeowner. Working 
with volunteers each hom-
eowner has the opportunity to 
transform their dreams into 

a reality.
Come and join us to shop 

the store, donate materials 
and  spend time volunteering 
in the store.

ReStore manager Greg Wright at the 308 otisco St. location.

How to sell your 
home for the highest 
price possible

Why do some homes listed for 
sale languish on the market un-
sold for many months whereas 
others sell quickly in a few days 
or weeks? Realtors will tell you 
that if a home doesn’t sell within 
90 days it is probably overpriced. 
However, too high an asking 
price is not always the reason a 
home doesn’t sell.

Whether you get top dol-
lar for your home will depend 
on many factors, such as local 
economic conditions, supply of 
homes for sale, the number of 
buyers in the local marketplace, 
the physical condition of your 
home, the skill of your realty 
agent to properly market your 
home to as many qualified buy-
ers as possible, the financing you 
can offer and the desirability of 
your home compared to other 
nearby homes now available for 
sale.

Most home builders are very 
good at giving buyers what they 
want -- a “red-ribbon deal.” 
That’s a home in near-perfect 
model home move-in condition 
where all the buyer must do is 
turn the key in the front door 
and move in. Buyers are will-
ing to pay top dollar for these 
homes. Look at your home 
through a buyer’s eyes. Pretend 
you are buying your home. Walk 
around each room and the 
exterior and jot down the good 
and bad aspects you would spot 
if you were buying your home. 
Look especially for the need to 
paint, clean and repair. The goal 
should be to get your home into 
model home condition if you 
want its best price possible.

8571 Kinderhook Rd., Kirkville
Off Route 290, East of Green Lakes State Park

(315) 687-7891 • www.mabiebrothers.com
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Gear or Hydrostatic
Synchro Shuttle,PowerShuttle,Hydrostatic
Synchro Shuttle, PowerShuttle, Hydrostatic
Synchro Shuttle, PowerShuttle, DynaQPS™, Hydrostatic
Synchro Shuttle, PowerShuttle, DynaQPS™

1528
1533
1540
1547
1552

28.4
33.0
40.1
47.0
52.0

Platform
Both

Platform
Both
Both

Model	 HP`	 Transmission Options	 Cab or Platform

MF 1500 SERIESTRACTORS for 24mo.
Expires 9/27/06

 0 %

Don’t know much about Agronomy?
Don’t know what a Joystick is for?
Visit the Mabie Bros. Farm for hands 
on driving and demonstration

Patient, no-pressure staff can help you learn 
to operate frontend loaders & 3 point-hitch 
implements. Learn what tools and tractor 
features best suit your needs before you 
invest those hard earned dollars.

Selling Massey Ferguson Tractors for over 
50 years as a family owned & operated 
enterprise, we are definitely not an 
impersonal chain store. Please stop by.

Bees & Wasp TreaTmenT

ClusTer Fly serviCe

CarpenTer anT speCialisT

26 years experienCe

OWner OperaTed - riCk CiOTTi

315-635-8822 or 315-952-1772

Full serviCe pesT COnTrOl COmpany

Clip this ad for a $10 savings

1 Car 12 x 22........$6775
11/2 Car 16 x 22 .....$7855
2 Car 20 x 22........ $9180
21/2 Car 26 x 22 .. $11,050
3 Car 30 x 22..... $12,150
4 Car 40 x 22..... $15,190
Over 1,000 sq. ft..$17.00

WOOD EXTERIOR FEATURES:
• Wire Mesh Re-inforced 

3000# Concrete floor
• 2x4 Studs - 16” O.C.
• Truss roof construction 

to take heavy snow & 
eliminate parts and 
beams inside

• 1/2” Plywood roof sheeting
• Quality Overhead doors

• Local Quality - Conscious Builder
• Custom built not a Prefab
• No extra charge within 40 mi.
• All other widths and depths at 

proportionate cost
• Prices include all concrete 

work, labor, materials 
(except painting)

• No Salesman, Builder will call

These garages have Texture 1-11 siding and select pine trim with 12” 
enclosed soffits. Only periodic staining and painting are required.

VINYL & ALUMINUM SIDING ARE AVAILABLE

REEVE GARAGE BUILDERS Inc.
Write Or Call For FREE INFORMATION 695-2149 Or 695-7088

REEVE GARAGE BUILDERS, INC. • Hoag Drive, Phoenix, NY 13135
Name_____________________________________________________________________
Address___________________________________________________________________
City _____________________________________Phone ___________________________

Garages: Wood, Aluminum Real Estate 
For Sale
$126,500

8286 Larkspur Drive, 
Clay  NY

Move In Condition! 
3 Bdrms, 1 ½ Bath, 1 car garage 

in great Kimbrook neighborhood!
DIR: Rt. 57 to Gaskin Rd. 

To Right on Larkspur
OPEN HOUSE:

Sun., Sept. 13, 1-3 PM

REAL ESTATE AUCTION CO., INC
2052 Lamson Rd., Phoenix, NY 13135

www.678.2000.com
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Ultimate deck and patio retreat for easy living
You can create a stress-free 

outdoor space that is comfort-
able, convenient and low-main-
tenance. It’s easier than you may 
think. TV home improvement 
expert Ron Hazelton, a regular 
correspondent on “Good Morn-
ing America” and host of  his 
own syndicated series, “Ron 
Hazelton’s HouseCalls,” has 
several easy ideas to create a re-
laxing, luxurious get-away, right 
in your own backyard.
Set the stage

Start with a focal point, such 
as a patio or deck, saving labor 
and time with a low-mainte-
nance composite that looks like 
the real thing. 

Made with recycled plastic 
and reclaimed wood, it protects 
against splinters, moisture and 
insect damage.

Decking and railing manu-
facturers such as Trex Co. (trex.
com) offer rich textures, colors 
and railing designs. Choose 
from realistic wood grain, 
smooth, or a rainforest-look sur-
face, with the ability to curve the 
decking into unique shapes. For 
a lower-cost makeover, replace 
the wooden deck planks and 

railings with composite mate-
rial, provided the deck’s support 
is structurally sound. Now the 
stage is set.
entertain in your hot tub

Make your backyard one of  
the most comfortable and relax-
ing places in your home with the 
addition of  some alfresco en-
tertainment. Need to unwind? 
Try a therapeutic spa with a 
wave lounger that will massage 
your body in a wavelike motion 
from head to toe. Prefer the 
relaxation that only comes by 
watching your favorite show? 
For what many consider the ul-
timate luxury, ThermoSpas All 
Weather Entertainment Center 
features a no-glare, waterproof  
TV, a built-in stereo with sur-
round sound, a radio/CD/DVD 
player, a bar top and stools, a 
mini fridge or wine cooler and 
a cigar humidor (thermospas.
com).
effortless awnings

Motorized retractable aw-
nings provide an elegant solu-
tion for enhancing backyard 
enjoyment and offer a number 
of  benefits. In addition to com-
ing in a wide variety of  sizes and 

colors, awnings, like those from 
SunSetter powered by Somfy 
motors, can make any deck or 
patio cooler and more comfort-
able while increasing a home’s 
energy efficiency. Awnings pro-
vide a protected outdoor living 
space that’s comfortable and 
affordable. The awnings can 
reduce the temperature of  decks 
or patios by up to 20 degrees, 
protect from harmful UV rays 
and expand your outdoor living 
area, all at the push of  a button. 
(sunsetter.com-somfysystems.
com.)
Stress-free garden hose

Your gardening and outdoor 
chores keep you active enough-
why deal with the hassle of  a 
tangled, heavy garden hose? 
One example of  a device that 
makes this job much easier 
relies on waterpower, rather 
than electricity or batteries. 
ReelSmart, from Hydro Indus-
tries (hydro- industries.com), is 
a water-powered, auto-rewind 
hose reel that automatically 
rewinds your garden hose with 

the flip of  a lever. 
The company offers differ-

ent models, including an out-
door sink and hose reel combo 
for watering, potting plants, 
BBQ food prep and pet and car 
cleaning. There is a number of  
auto-rewind hose reel styles 
that will keep your garden hose 
organized and protected from 

the sun.
You can enjoy the splinter-

free, easy-care style of  a beauti-
ful composite deck, the relaxing 
jets of  a soothing spa that truly 
entertains, the sun protection 
and ease of  a motorized awning, 
and the simplicity of  an auto-re-
wind hose reel. For more infor-
mation, visit the web sites.

Stree-free outsoor space, easier than imagined.

Syracuse’s Best Kept Secret!

ReStore
All Proceeds
go back into

building homes!

HUGE SALE

1
3

COST
of Regular

Retail

Hardware Products • Doors • Windows
Kitchens • Bathrooms • Paint • Lumber

... and much more – At 1/3 COST OF REG. RETAIL

Call Mgr. Greg Wright @ 475-9172
CONTRACTOR & HOMEOWNER DONATIONS ACCEPTED
ALL KINDS OF VOLUNTEER POSITIONS NOW AVAILABLE

308 OTISCO STREET – SYRACUSE
Directions: West St. Exit off Route 690, right on Fayette St.,

 Left on Niagara St. (at Case Supply) Right on Otisco St.

Habitat
 for Humanity®

SYRACUSE

ON BUILDING SUPPLIES EVERYDAY!

H O U R S :Thurs. 10-4Fri. Noon-8Sat. 10-4

Main Office: 343-0057   Plaza Office: 343-4483   Eastside Office: 343-2577    
Mexico Office: 963-7248   Fulton Office: 592-9545   Lacona Office: 387-3437   Central Square Office: 676-2265

Pathfinder Bank’s NEW Family Home Equity Loan!

Member FDIC
Home equity loans are secured by mortgage on your home. Offer subject to credit approval and property appraisal. No closing costs at opening, but you may be required to reim-
burse bank for fees if the loan is modified or account closed within 3 years of opening. Loan may be repaid over a period of 12 to 180 months. Promotion expires August 31, 2006. 

www.pathfinderbank.com

Enjoy Life!
With A Home Equity Loan  
for the Entire Family!
When it comes to enjoying life’s simple pleasures, Pathfinder Bank 
wants to be there for you and your family.

Introducing our NEW Family Home Equity Loan that’s making it 
easier for you to take that family vacation, buy a new car, consolidate 
your debts, pay off a school loan, or just enjoy what life has to offer! Please contact a Loan Specialist 

for more information:

Dave Guynn - 207-8019
Brenda Niver - 207-8028

- Fixed Rate
- No closing costs
- Interest may be tax deductible

Check out these great benefits.

¼%
 OFF 

with Auto Transfer
¼%

 OFF  
rate when you bring 

in this coupon.

Member FDICMember FDIC

Extended 
through  

August 31st!
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Home selling advice to help attract buyers
By janeT Wickell

A large percentage of  home 
buyers decide whether or not 
to look inside a house or take it 
seriously based on its curb ap-
peal—the view they see when 
they drive by or arrive for a 
showing. You can help make 
sure they want to come inside 
your house by spending some 
time working on the its exterior 
appearance.

It’s difficult to look at our own 
house in the same way that po-
tential home buyers do, because 
when we become accustomed 
to the way something looks and 
functions, we can’t see its faults. 
curb appeal exercise

The next time you come 
home, stop across the street or 
far enough down the driveway 
to get a good view of  the house 
and its surroundings.

1. What is your first impres-
sion of  the house and yard 
area?

2. What are the best exterior 
features of  the house or lot? 
How can you enhance them?

3. What are the worst exte-
rior features of  the house or 
lot? How can you minimize or 
improve them?

Park where a potential buyer 
would and walk towards the 
house, looking around you as if  
it were your first visit.
Sponsored links

Curbmate Curbing Machines-
Full Line of  Curbing Machines/
Equip Sales/Biz and hands-on 
Trainingwww.curbmate.com

Curbing EquipmentThe Curb 
Depot sells new and used land-
scape curbing equipment.www.
thecurbdepot.com

Landscape CurbLooking for 
Landscape Curb? Get more in-
formation here toseeka.com

Is the approach clean and 
tidy? What could you do to make 
it more attractive?

Take photos of  the home’s 
exterior. If  you have a digital 
camera, view the color versions 
first, then remove the color and 
look at it in black and white, be-
cause it’s easier to see problems 
when color isn’t around to affect 
our senses.

Make a list of  the problem 
areas you discovered. Tackle 
clean up and repair chores first, 
then put some time into projects 
that make the grounds more at-
tractive. Kill mold and mildew 
on the house, sidewalks, roof, 
or driveway. 

Stow away unnecessary gar-
den implements and tools.

Clean windows and gutters.
Pressure wash dirty siding 

and dingy decks.
Edge sidewalks and remove 

vegetation growing between 
concrete or bricks.

Mow the lawn. Get rid of  
weeds.

Rake and dispose of  leaves, 
even if  your lot is wooded.

Trim tree limbs that are near 
or touching the home’s roof.

Don’t Forget the Rear View
Buyers doing a drive by will 

try their best to see your back 
yard. If  it’s visible from another 
street or from someone’s drive-
way, include it in your curb ap-
peal efforts.
evening curb appeal

Do your curb appeal exercise 
again at dusk, because it isn’t 
unusual for potential buyers to 
drive by houses in the evening.

One quick way to improve 
evening curb appeal is with 
lighting:

String low voltage lighting 
along your driveway, sidewalks, 
and near important landscap-
ing elements. Add a decorative 
street lamp or an attractive light 
fixture to a front porch.

Make sure lighting that’s 
visible through front doors and 
windows enhances the home’s 
appearance.
landscaping decisions

There are times that adding 
elements to your landscaping 
can improve curb appeal, but 
there are other times when re-
moving something is even more 
effective.

For example, we had a list-
ing for a large brick house 
with large white columns. Tall 
evergreens, planted in front of  
each column, had grown taller 
than the roof. They obscured 
the columns and windows and 
made it difficult to see the front 
of  the house.

We suggested that the owner 
remove them. She trimmed 
them back, but it didn’t do the 
trick—they were unattractive 
and still kept potential buyers 
from seeing the true character 
of  the house. I sold the house to 
a couple who could see past the 
trees. One of  their first tasks af-
ter closing was to yank them out 
of  the ground, instantly boost-
ing the home’s curb appeal.

Most buyers cannot visual-

ize changes, and often won’t 
take a second look at a house 
if  the first look doesn’t appeal 
to them. Home buyers who can 
visualize changes, and are pre-
pared to make them, expect you 
to reduce the price of  the house 
to compensate for the work they 
plan to do.
a few curb appeal tips

• If  you can budget it, a fresh 
paint job does wonders for a 
dingy house. Drive around your 
town to find color schemes that 
are appealing.

• Install a more attractive 
front door, maybe something 
with leaded glass inserts.

• If  you can’t justify the cost 
of  a new door, consider replac-
ing plain doorknob hardware 
with something more attrac-
tive.

• If  new hardware is beyond 
your budget, repaint or stain the 
door and polish the hardware?

If  you brainstorm, you’ll find 
that there’s a solution to most 
problems—one that lets you stay 
within your budget. The trick is 
to find the areas where improve-
ments are needed, then work on 
them as best you can.

Your premier source for primary power and backup generators

Come visit our showroom at
7110 Henry Clay Blvd.

(Corner of Henry Clay and Metropolitan Drive)
Liverpool, NY 13088

Call us today at (315) 234-2451 or visit us on the web at
www.generation-power.com

is now proudly serving Central New York with quality sales, delivery, installation, 
service and parts replacement. We are YOUR number one source for generators.

GUARDIAN
6KW, 9KW, 13KW & 15KW

Air Cooled 
Automatic Home Standby
With Automatic Transfer Switch

FINANCING AVAILABLE

GREAT PRICES ON TOP NAME EQUIPMENT

CALL FOR A FREE 
HOME ESTIMATE

EDWARD P. DUNN, ESQ.
DUNN LAW OFFICE

YOU DECIDE...
Protect Your Family & Future

Preserve Assets • House Calls Avail.
Medicaid Applications • Wills & Trusts

Probate & Estate Administration
www.dunnlawoffice.com

One Lincoln Center, Suite 330
Syracuse, New York 13202

Tel: 315-474-4648 • Fax: 315-474-4623
edwarddunn@dunnlawoffice.com

Jim Henty
Dave Chalifoux
816 Old Liverpool Rd.
Liverpool, NY 13088
Bus.: 315-453-8001
Fax: 315-453-8003

Serving individual investors
from more than 10,000

offices nationwide.

EdwardJones®
MAKING SENSE OF INVESTING

Individual Investors Since 1871

Stocks • Tax-free bonds • Mutual funds • CDs • Bonds • Money market funds
Government securities • IRAs and much more. Call or stop by today!

Serving


